
PITCHING AN IDEA TO 

ANY GROUP OF PEOPLE. 
It is likely that if you have reached this stage in your 

invention adventure then you have already put a lot of 

time and effort into your idea … so getting it evaluated 

(and all that is included in that action) by a panel of 

experts is an excellent step. Their review will certainly 

reduce your risk of over committing prior to understanding all steps involved in getting 

your concept to market. 
  

Making a presentation in any forum can be a challenge, but it will not be too difficult if 

you are prepared. Read on for some focused tips on how to get the most out of any 

pitch-a-product meeting. There are many more , but these will be a good start. 
  

First and foremost when you meet the PITTP panel you will note they are friendly, and 

while the atmosphere is welcoming and informal, what happens at the meeting is taken 

very seriously - from the signing of the NDA (Non-Disclosure Agreement) by all present to 

hearing what you have to say. Rest assured, here you will be able to discuss your idea in-

depth with experts in complete confidentiality.  

 

What is the problem? How do you solve the problem? What is new and different about 

the invention? Can this ‘invention’ be made? Who will ‘buy’ the product/use the idea? 

Who are your competitors? 
  

9 Points to Consider: 
  

1. Presentation rules okay!  

There is so much that can be said here but it’s likely you have heard it before so this is just 

a brief reminder. Speak slowly and clearly. Engage the audience. Do not waffle. Be 

succinct. Use bullet thinking and prompts.  

 

Make sure any handwritten work is legible and if you are going to give any typed 

commentary, make sure it is neat and ‘spellchecked’. Each person present needs a 

copy, add your one-page CV (if you have one). For the PITTP neat, casual dress is fine. 

 

Bring your own laptop if you need this and it would be a good idea to bring a trusted 

friend to make notes for you. 
  

2. Keep it short and to the point. 

Avoid death by PowerPoint, prequels and sequels … background chatter is not useful. If 

you choose to do a PowerPoint presentation only use as many slides as you need to 

present your message. You should be concise, focused and be able to present the idea 

clearly and easily. Concise because you want to capture the attention of the Panel and 

keep it and at the same time you want to get the most out of your time in front of this 

expert group of specialists. You do not have to use PowerPoint.  
  

3. Use your PITTP time allocation well – maybe this will work? 

For PITTPyou have 60 minutes. Cut this into four. Use the first 15 minutes (or so) to pitch 

your idea to the Panel and then allow the remaining 45 minutes to be spent on discussion 



and critical commentary. Listen and Learn – the panellists are ready to share their 

collective wisdom with you. Obviously you will adapt your presentation on the day, but 

that will be easy because you will be prepared and will be able to show your ability to 

think critically about your invention. Take notes and do not be shy about asking for 

information to be repeated if you need to do this. 
  

4. Show that you have done your homework. 

Because you have prepared, you will be knowledgeable about your invention and not 

waste your paid-for time while basic information has to be drawn out by a panel who has 

to question and struggle to get the minimum understanding they need before they can 

help you. Tell them about your idea, don’t make te sk questions about it because you 

haven’t explained enough. 
  

5. Be able to present your product in full. 

Have you done an internet search to see that your idea has something unique (an 

improvement or difference) to offer? Can you describe your product or concept clearly? 

What does it do? How does it work? How would it serve the potential customer? What 

will it cost? Who will buy it? Why will they buy it? How many could you sell? 
  

6. Know your audience. 

If yours is a complicated idea in a specialised field use simple language, describe your 

invention from their point of view (not yours). Do not use jargon or convoluted language. 

You are not here to impress anyone, you are here to get intelligent, useful and practical 

feedback. The panel is pretty smart but may not be as versed or as specialised in your 

field as you are. Keep your potential customer in mind – you will need to market your idea 

one day. 
  

7. About  Prototypes or drawings 

Be able to comment on this topic (if you do not yet have a prototype or drawings to 

show). The creation and testing of a prototype can be vital in your invention process 

especially when it can clearly illustrate the functionality, creativity and utility of your 

invention. The impact of being able to hold and try a new product versus describing it or 

showing a drawing is substantial, but there may be much to discuss before you get to 

your prototype stage – the PITTP will help you with this. 
  

8. Funding 

At least have a general comment to make about this subject even if you are not sure of 

anything more detailed. Have you invested any money in your project so far? Do you 

need funding? How much? What actions have you already taken to find funding? 
  

9. Cover your idea in full. 

Yep – this last point is back to the beginning in a way. The Panel will help you explore 

much more, answer questions, offer advice and guidance and keep you on track.  But 

all that can only happen if you know enough about your idea and can present it to them 

plainly. Ask yourself the questions about your invention an outsider might ask and be able 

to answer them. Good Luck!  
  

 


